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Repair Facility Information                        
 
Company Name:  ___________________________________________ (example: Pete’s Collision)   
 
Location:               (example: West) 
 
Location Full Address:  _____________________________________________________________________________ 
 
Contact Name:   _______________________________  Signature: ______________________________________  
 
Phone:         Email:          
 
Strategic Partner Information 
 
Company Name:  ___________________________________________ (example: Hertz)   
 
Location:               Location Area Number:  ______ ___ 
 
Location Full Address:  _____________________________________________________________________________ 
 
Contact Name:   _______________________________  Signature: ______________________________________  
 
Phone:         Email:          
 
Agreement 
 
_____________________ , “the Partner”, agrees to pay the following fees or portion of fees in relation to the DuPont Performance 
Alliance for  ___________________________________, “the Company”, effective beginning on __/__/____, as part of a Strategic 
Partnership Agreement entered into between the Partner and the Company and lasting for as long as the partnership between the 
Company and the Partner remains in effect. This Strategic Partnership Agreement is solely related to the payment of Performance 
Alliance fees and the payment thereof to Gates Business Solutions and in no way implies any other agreement between any of the 
entities and DuPont or any of DuPont’s programs or between any of the entities and Gates Business Solutions. The Performance 
Alliance fees remain the responsibility of the Company in the event that payment is not made as agreed by the Partner to Gates 
Business Solutions. 
 
Please check one of the following:   

 The Partner will pay Performance Alliance Marketing Phase fees for the Company on a monthly basis totaling $175.00/month beginning the  
month of _______, 20__. 

 There is another fee agreement negotiated by the Partner and the Company (subject to approval by Gates Business Solutions). Please explain: 
______________________________________________________________________________________________     
_________________________________________________________________________________________________________________________
_________________________________________________________________________________________________________________________
_______________________________________________________________________________                    . 

 
Billing Information 
 
Phase II Performance Alliance fees will be billed to Hertz Corporation, Attn: Chris Pistilli for this facility at a rate of $175.00 per month 
X _____ (# of Locations) = $_________ per month. In the event that either party cancels this Strategic Partnership Agreement, 
responsibility for the Performance Alliance Marketing Phase fees will revert to the Company and be billed according to those payment 
terms listed on the Performance Alliance Marketing Phase Agreement. Should no payment terms be listed on the Performance 
Alliance Marketing Phase Agreement, the Company will be invoiced monthly for those fees and will be held liable for all fees incurred 
following the cancellation of the Strategic Partnership Agreement.  
 
 
 Please fax completed and signed Strategic Partnership Agreement to (608) 237-2125, or mail to the address below.  Please contact Gates 

Business Solutions after faxing to ensure receipt of materials at (608) 661-0810 or contracts@gatessolutions.com. 
Thank you for your business! 

Gates Business Solutions ● 2418 Crossroads Dr. Suite 3600 ● Madison, WI 53718


